
SELLING YOUR HOME 

POST CORONA



First of all when we do get back to some normality houses will continue 
to sell, for years after 2008 and the crash we had then I always thought 
that during that period the whole property market died, when in reality 
we only lost around 40% of transactions. When Corona passes I expect 
there will be a slight drop but as long as banks are still lending then the 
market should at worst only lose around 10% of the transactions for the 
year.  Good to remember though next year when the papers are 
reporting all the doom and gloom that the 10% drop will possibly look 
worst as we have had March, April and possibly May where houses have 
not been able to complete but taking those zero months out I feel we will 
only lose around 10% of the yearly transactions. 


So if you need to move or need to sell in 2020 how can you make sure 
that you get sold and protect both you and your family? Firstly the 
process once sold will be the same so we won’t need to worry about 
that, the only changes will be before your home is sold and on moving 
day. 

FIRST OF ALL



STEP 1 - BOOKING YOUR VALUATIONS  
In the days pre Covid-19 you go online look at the local agents, look at who has a good number of 
for sale boards in the local area listen to a few friends and chose 3-4 of those to come around and 
pitch you why you should use them, after this I don’t feel we will want 3-4 strangers coming into 
our homes especially knowing that most agents will do 3 other appointments each day putting you 
at greater risk.  
We are doing an agent comparison comparison list, you list what is important to you and then find 
the information out on the call where you would normally book in for the agent to visit your home, 
This will be 4-5 things that are important to you and what you will be using as a comparison to 
make your choice of agent. Everyones reason for choosing an agent will be different so make sure 
you have a good think what is important to you and then ask all the agents the same questions. 
SOME AGENTS WILL NOT WANT TO TELL YOU THEIR CHARGES, JUST SAY TO THEM WITH THE 
CURRENT SITUATION THAT WILL BE A DECIDING FACTOR IF THEY WONT SAY THEN YOU WILL 
HAVE TO MAKE A DECISION NOT KNOWING ALL THE FACTS. The more expensive and corporate 
agents will be the ones you struggle to find out what the charges are. My questions when I sold my 
homes are always the same 



STEP 1 - MY QUESTIONS I ASKED
Fee What will it cost me to sell my home is the fee inclusive of everything 
including vat, you don’t get to the till in Tesco and they add a further 20%  
Valuation (if the valuer of an estate agent does not know what your house is 
worth don’t get them out(unless your home is in an area where all the houses are 
different or you live in a rural location))  
Experience of the valuer/company  
Customer reviews - can you see independent reviews i.e. Trustpilot, AllAgents, 
Feefo 
Houses sold in the local area.  
Timescale for sale and how they will progress the sale once sold (the later is 
vitally important, I worked for a company that only completed on 10% of their 
sales each month anything over 25% of pipeline of sales is good)



STEP 2 - DECIDE IF YOU ARE SELLING OR JUST NEED A VALUATION!
Sounds silly but only 50% of the houses we see come to the market in 
the current situation if you are not looking to move just get an idea 
from the valuer over the phone the range on anything below 250k 
should be around 10k and up to 20k over that figure. There is no point 
putting yourself at risk if you are not going to move, if the valuation 
will make up your mind just tell the valuer from the start that you have 
a figure in mind and if you don’t get that or close you will not be 
selling. The valuer will be able to tell you in a few seconds if your price 
is achievable.  



STEP 3 - GET SALE READY
Once you have decided who to use, try to get the house on the market 
in one go have the agent around when they will be able to measure up 
and take the photos, and maybe even video a virtual viewing. This will 
limit the amount of contact that is needed and get you onto the 
market in the shortest amount of time.  



STEP 4 - VIEWINGS 
Now this is the one that I’m most unsure about if your home falls into the first time 
buyer category I would get 2 viewings booked in one weekend and one in the week 
and get everyone around in one go in 15 min slots. Give the agent 2 hours and leave 
the house with the kids and the dog if you have one and let the agent do the work. 
REALLY IMPORTANT IF YOU HAVE ANYTHING VALUABLE LOCK IT AWAY JUST TO 
LIMIT ANY RISK AS THE AGENTS WILL NOT BE FOLLOWING THE VIEWERS 
AROUND LIKE WE DO AT THE MOMENT. Good news is that in 18 years that I’ve been 
in estate agency Ive never had anything go missing on a viewing but its worth trying 
to negate any risk. If you have a bigger home (over 300k outside the M25) then the 
viewings will have to be done as they come in but again I would leave the agent to it 
and leave for a few hours again look out for valuables been left around.  



STEP 5 - OFFERS 
This is where the process will return to normal offers will be checked 
by the agent as normal and a sale agreed as we would before.  



STEP 6 - SURVEYS 
Dependant on the amount of deposit your buyer has will determine if the 
surveyor will come into your home but the survey company will let the agent 
know this in advance so you will know one way or the other (as a rule of thumb 
if the buyer is securing more than a 75% mortgage they will need a proper 
survey inside your home) again just give the surveyor the space to look around 
and keep the family out of the way, the survey will take 20 mins for a valuation 
and 1 hour for a homebuyers again the agent will know this prior to the 
surveyor coming. The only other person who may need to enter your home is 
the Energy Assessor for an EPC costs around £80 and again takes about 1 
hour. These are valid for 10 years and you can check if you already have a valid 
one by visiting epcregister.com 

https://www.epcregister.com/reportSearchAddressByPostcode.html


STEP 7 - MOVING DAY 
We are awaiting confirmation on how this will happen but I guess we will just 
have a more staggered completion with the bottom of the chain completing 
first and so on. Make sure your home is clean ready for the new owners but I 
would always go around your new home ensuring that the property is cleaned 
to your own standard before moving furniture into your new home. Key hand 
over will still be either via the estate agent or if you are doing your own key 
handover I would pop to a DIY outlet and get a key safe that you can text the 
code to the new owner once you have had confirmation that the property has 
completed. you can find a key safe https://www.wickes.co.uk  just as an idea 
what you are looking for. 

https://www.wickes.co.uk/Master-Lock-Select-Access-Small-4-Digit-Key-Safe-Lock-Box/p/170923


Most of all remember to #staysafe if you have any questions feel free to drop us a message at 
info@uk-homes.co.uk

mailto:info@uk-homes.co.uk

